
   
 

   
 

 
 
 
 

 



   
 

   
 

The Journey to Home Sweet Home 

One of the most gratifying parts of our work in the realm of financial advising is that we 

journey with our clients along their way. Not all are headed the same places, and not many are 

looking to emulate our exact path either. And even within the staff here at 228Main.com, none 

of us can say our story turned out the same as any other. 

Instead, we have to listen to you about the things you know best, and we talk to you 

about the things we know best. You are the expert on certain topics. What are your thoughts 

and feelings about retirement? What is your philosophy about a legacy to future generations? 

Those are the things that will provide direction for each chapter of your story, and we respect 

your expertise about your personal goals and objectives. 

We aren’t this way because we are saintly. It is simply a more effective way to live. 

When we put you in charge of certain things, we do not have to worry about them. For 

example, our business objective relies on this idea: the best way to grow our business is to grow 

your buckets. Period. The talk is free, we don’t chase strangers, and our goal is to grow our 

clients’ buckets. It’s simple, so we can stay focused. We believe that when you’re better off, 

we're better off. 

This helps us focus on getting better, on being more deserving of your trust. It frees us 

of wasting time on things we cannot control. We have more time to communicate with you 

about the things on which you are the expert—your goals and aspirations. 

On a more pragmatic note, housing is a relevant topic in many of our conversations, as it 

is a large fraction of most household budgets. Finances and housing are intertwined. And we 

are glad to help folks navigate this (sometimes complex) topic. Some people assume that 

fundamental investment principles—“buy low, sell high,” for example—apply directly to their 

real estate decisions, but we’ve found that this approach glosses over important differences. 

One key difference? You don’t have to live in your portfolio. For those clients 

considering a housing change, we encourage them to dial down their price-sensitivity and 

become more dream-sensitive in this particular area of their lives. The numbers still matter, of 

course, but it helps to bring a sense of purpose to these conversations. 



   
 

   
 

Is a house an investment? 

I’ve heard this question many times. I think about housing as a short to cover. 

We're not like turtles with a shell: we need housing but are born without it. It’s a 

good we consume for the support of our lifestyle and livelihood.  

In our shop, we don’t think about housing as an investment the same way we would, 

say, the stocks I choose for my retirement account. That’s not the main purpose of a home.  

Instead, consider a different way of thinking about housing decisions. If you’re facing a 

choice, begin here: How will this change affect how I live my life? 

You may be able to tell already, but we work from a premise that the goal with housing 

is to optimize happiness—not money. (If “happiness” doesn't feel right, consider “wellness” or 

“integration” or “balance.”) Some folks we work with start the conversation laser-focused on 

the numbers. How much equity will this purchase help me build? How do I maximize my 

return? It’s a “seller’s market”—what if I miss my chance to make a profit on my home? 

These questions sound reasonable enough, but the answers can’t be weighed directly 

against the other value produced by the “investment” of real estate. What is it worth to you to 

live where and how you please? You can see the challenges already of sticking to a strictly 

financial lens. This is where optimizing the whole of you—not just your financial self—becomes 

useful. 

We offer this question as the core of any housing decision: Where do you want to wake 

up each day? 



   
 

   
 

Is it time for a change? 

You are the expert of yourself. When you feel that unease that precipitates a 

change, you’ll be able to sense what you need. All sorts of life’s milestones may 

change the answer of where we want to wake up each day. So too can a windfall, 

a big shift in the economy, or another event. 

Those moments help us understand that our identities aren’t fixed. How we invest, 

spend, and nest may be related to habits and predispositions that we can recognize across our 

lives, but many of us know that change may carry us along in ways we couldn’t have imagined. 

 As a native of Omaha, Nebraska, I’ve bought and sold family homes in my state’s 

biggest city as well as some its smaller ones. I’ve lived just off its highways and along the Platte 

River. I’ve rented here and there; I helped choose a new construction when we found out our 

fourth child was on the way. In another chapter, I had the tremendous opportunity to snowbird 

with my wife of four decades, traveling between Nebraska a residence near Tampa Bay. And my 

clients have helped me understand an even greater variety of paths and purchases that weave 

in and out of our stories!  

We've noticed that the issue of fit is a major theme among these stories. It’s time for a 

new chapter when a need and its resources required align. “Need” may mean different things, 

to different folks, in different moments. It might mean having not quite enough home... or 

enough home but in the wrong place... or enough home of a type that’s ill-suited to the life 

being lived in it. Anytime the fit is not quite right, it can have negative effects on one’s lifestyle 

and overall wellbeing. 

However, we like to keep the idea of fit in context. When opportunities emerge, it’s 

important to remember that Just because one can do something doesn’t mean one must do 

something. Too often, people take the numbers too literally. With low interest rates and 

favorable financing, for example, people sometimes find themselves suddenly able to afford 

more square footage than they ever thought possible. When a bank says they can provide “up 

to” a certain dollar amount in the form of a mortgage, it’s tempting to believe that one can 

certainly afford that level of debt. Why pass up the chance? 

A favorable economic situation is not a mandate of any particular choice. Instead, we’d 

encourage buyers and sellers to think about debt as a tool. It can help finance a housing 

decision that better aligns parts of your life. Used without discernment, however, debt may act 

more like an anchor: it may limit your future choices by binding you more tightly (and longer) to 

this choice. 

Then again, cutting back on other lifestyle expenses may be a price you’re ready to pay 

for a larger home, a big move away, or another major shift. We’re not prescribing a specific 

path, but we want clients to make their decisions with awareness—and confidence. 



   
 

   
 

How will this choice impact my financial wellness? 

If you’ve reached this point in your deliberations, you may be expecting us to 

provide a little more detail about how becoming more dream-sensitive about 

housing will impact the bottom line, so to speak. In our conversations, two 

factors will bear on your particular situation. 

Your time horizon. You’ve realized it’s time for a change, but where are we in the plot? 

Just like books, our lives have chapters. In what ways would this change suit the chapter you’re 

planning? Put another way, what is the time horizon for this chapter? 

Some moves are focused around discrete amounts of time, like a few years spent 

pursuing an advanced degree in a different city or the years spent as a child finishes high 

school. These narrow focuses come with enough constraints to sort of dictate what will be 

possible and what will not be. Other chapters—like retirement—may have a clear beginning, 

but there’s no crystal ball to tell us how or when the chapter unfolds. 

Thus, it becomes prudent to keep our current choices in the context of this chapter’s 

time horizon. And the greater the time horizon—the more long-term the goal is—the more 

closely aligned this moment becomes with the big picture, the long game.  

We should mention that this one aspect does apply to both housing and investing. In 

traditional equity investing, picks and changes in one’s portfolio may shift depending on the 

time horizon of the goals for this wealth. (To be clear, we believe “long-term investment” is a 

bit redundant. It’s right there in the definition: an investment is any mechanism of producing 

future wealth!) 

Your cake. Yes, we know this may sound strange. Consider that some lifestyle choices, 

some parts of one’s budget, are less like vegetables and more like cakes: they are a delicious 

treat that may enhance our short-term enjoyment, but if consumed constantly or excessively, it 

would become obvious that they lack the things we need to sustain us over time. 

These empty calories can take many forms, like having too much house or too many 

houses or too much house for the location or chapter one is in. It may feel enjoyable for the 

time that’s spent living this way, but there are negative effects that will be felt long after this 

chapter is over.  

(Financial news outlets sometimes get stuck on this notion that people need hectoring 

and lecturing about $3 coffees and other small outlays, as if the key to financial independence 

is to enjoy no small luxury. We are here to tell you that the $300,000 decisions are the ones to 

focus on, not the $3 ones.) 

In financial terms, needless or narrowly-focused expenses rob us of the chance to build 

wealth in other forms. Wealth paid to creditors can’t be put to work in investments; it can’t 

help bolster retirement savings. It is stuck paying for the past.  



   
 

   
 

The time spent managing too much property or dealing with the minutiae of buying and 

selling is similarly tied up: that time, the energy, and the mental overhead might have been 

directed somewhere else.  

Will eating your cake now jeopardize having some left later, for retirement or some 

other chapter?  

We do not traffic in fear, but again, we want our clients to be aware of how their 

choices fit into the large scheme of things. And that can be a joy—although there are general 

themes that emerge, each person’s journey will be unique. It’s wonderful to be part of the 

story.  

Money isn’t just money, after all. For many, it’s the fruit of a lifetime to labor, a legacy 

that might change the next generation, a tool to create the experiences that make this lifetime 

one worth living... or some combination of the above. 

What sort of split works best for you? Have some cake, eat some cake, and remember: 

it’s your money, your life. There is no prescription about housing. We believe we should invest 

wisely and spend well, and we each figure out what that means for ourselves. 



   
 

   
 

What’s the “right” choice? 

Here’s some good news: there isn’t just one right choice out there, waiting to be 

discovered. The right choice is the one that makes sense for you, in this chapter, 

given all parts of your life. Being able to navigate with this level of awareness is 

the only trick you need to navigate it well. 

We know that the messages around buying, selling, and investing can muddy people’s 

thinking. Familiar tropes may cause some discomfort: young families may feel pressure to 

“upsize,” retirees may feel pressure to “downsize.”  

But anyone can get their priorities straight if they approach the choice as a process of 

“rightsizing.” The move or change should improve the fit, whatever that means to you. The 

right house. The right location. The right blend of spending well and investing wisely.  

The result of rightsizing? A greater chance at happiness and financial independence. 

They’re not mutually exclusive, and the path toward them is not one-size-fits-all. 

On the chance it’s helpful, consider some of the ways rightsizing has applied in my own 

life. In some chapters, I had to focus on a shorter financial time horizon, as when we were 

raising our children—or later in life when family health conditions required our immediate 

attention and resources. At that time, we scaled back what and how we owned in terms of real 

estate to lessen the financial demands as well as the mental overhead. 

Other periods of my life offered the opportunity to focus on a longer time horizon. My 

intent to work to age 92 (inspired by a pair of business mentors who did so) has meant that 

some years I have focused more intently on building up my business so that it may grow and 

remain durable well into what would otherwise be my “retirement years.” 

Now, I’m enjoying a chapter where flexibility is the watchword. My needs are met, and 

I’m content spending more of my time and energy helping others along their way. 

But this isn’t meant to be all about me. You’re on a journey—and we're glad to be here 

for part of it. 

  



   
 

   
 

 

Think we could be a fit? Click here to learn more about our clients 

and take a tour of 228Main.com! 

 

Leibman Financial Services / (402) 234-2337 or (800) 550-6275 

228 Main Street / P.O. Box 368 / Louisville, NE 68037 

 

Securities and advisory services offered through LPL Financial, 

a registered investment advisor. Member FINRA/SIPC. 

 

https://228main.com/right-for-you/
https://228main.com/

